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Information & inspiration for the stakeholders:
entrepreneurs/innovators and financial institutes
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Providing content

Storing & updating the data.

Developing a filter, which identifies relevant
information of the usersprofil, hence they can be
presented as teaser for the landig-page. It has to be
easy for KADIN to change static information like
kontakt details or the target group description.
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The information about the project have to be found
easily. The contact information, too. We need to

Moments provide an offline service for direct calls
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Confirmation of regestration
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Enter, save & update data as well
as management of the transaction.
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We have to develop a suitable business model:
for what are people willing to pay?

The sign up process has to be easy and we
need to make sure that the information
provided are treaded confidentially.
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CREATING PROFIL

Template for
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finacial programs

Success stories Success stories

Peer to peer

Focus & coaching
coaching

Contact for
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Entrepreneurs

Finding partners
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Access to the template, finacial
programs & projects. Save virtu-
al platfrom to create business
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Storing and providing data

Template

% Storing, updating, providing

data. Creating a system for
connecting the profil with the
getting informed page and
finacial programs supply &
demand page.

The fear that an idea gets stolen by the
financial institutes is reduced. The
ownership of an idea is documented by
describing the idea in detail on the
profil. The porfil can be public or privat.

The template for presenting the
projects and the finacial programs has
to be simple.
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FINANCIAL PROGRAMS
SUPPLY AND DEMAND

Manual search and automatic fit

Type of business Type of business

Industry Industry

PROJECTS

PROGRAMS
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Transparency: Financial programs
supply and demand
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Manuel search & automatic
fitting process

Creating a system for data
matching

Finding the right information is
crusial. We will support the finding
process by providing a matching
system.
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APPLICATION PROCESS

Downloading
the documents

Contact Search peer

Uploading
the documents

Success cases Contact peer

Application
documents

Live messaging
box

Live messaging
box

Feedback &
rating

Feedback &
rating

Financial Entrepr- Peer to
institues neurs peer coach

Neutral communication platform. The entrepreneurs
find information and support for applying for financial
programs

Providing
information:
financial
programs
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Uploading
applicatiom
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Template for
presenting
financial
programs

Template for
application
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Exchange of information and documents has to flow

Knowledge
exchange

% Storing and updating data. Providing communication

tools like live messenger, blog. Connecting the platform
with the financial institutes for uploading files.
Including a rating system for the stakeholders commit-
ment and quality of information.

The entrepreneurs will get support for the application process
by peers and the institutes. They can get in direct contact via
the internet platform. They can find information, case sudies,
recommendations for trainings.

The peers can exchange questions via a blog and ask feedback
for their business plans from already experienced peers.
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